(Incorporated in Israel)

1(a) An income statement (for the group) together with a comparative statement for the corresponding

period of the immediately preceding financial year.

Consolidated Profit and Loss Accounts (US$'000):

Revenue

Cost of sales

Gross profit

Research and development costs

Selling and marketing expenses

General and administrative expenses

Profit from operations

Net finance (expenses)/incomes

Profit from ordinary activities before income tax
Income tax expense

Profit for the period

Note to income statement:

Profit before income tax is stated after (crediting)/charging the following:

Allowance for doubtful trade receivables
Depreciation and amortization expense
Interest income, net

Foreign currency translation loss
Warranty provision

NM — Not Meaningful

GROUP
Quarter ended March 31,
2008 2007

US$'000 US$'000
10,615 9,296
(3,553) (3,134)
7,062 6,162
(1,449) (952)
(1,824) (1,367)
(1,012) (782)
2,777 3,061
(55) 234
2,722 3,295
(710) (1,010)
2,012 2,285

GROUP
Quarter ended March 31,
2008 2007

US$'000 US$'000
30 (13)
375 352
(211) (278)
266 44

63 16

Change

%
14.2
13.4
14.6
52.2
33.4
29.4
(9.3)

NM

(17.4)

(29.7)

(11.9)

Change

%

NM
6.5
24.1
504.5
293.8



1(b)(i) A balance sheet (for the issuer and group), together with a comparative statement as at the end of
the immediately preceding financial year.

Consolidated Balance Sheet (US$'000) as at:

Group Company
31.3.08 31.12.07 31.3.08 31.12.07
UsS$'000 UsS$'000 US$'000 US$'000
Non-current assets
Investment in subsidiaries - - 2,964 2,470
Property, plant and equipment 1,940 1,624 1,603 1,380
Intangible assets 1,203 1,312 1,192 1,299
Long term Investments & Loans 1,012 996 1,012 996
Deferred tax assets 571 419 530 368
Fund for employee severance benefits 9 9 - -
4,735 4,360 7,301 6,513

Current Assets
Inventories 4,057 4,194 3,676 3,743
Trade receivables 2,414 1,298 2,145 1,123
Other receivables 1,934 1,469 1,586 1,257
Short-term investments 4,566 10,082 4 566 10,082
Cash and cash equivalents 21,745 15,188 20,644 14,384

34,716 32,231 32,617 30,589
Current liabilities
Trade payables 3,256 2,829 3,059 2,699
Other payables 4,222 4,078 3,513 3,518
Current tax payable 256 93 - -
Warranty provision 268 252 250 235

8,002 7,252 6,822 6,452

Net current assets 26,714 24,979 25,795 24137
Non-current liabilities
Liability for employee severance benefits 209 191 187 170
Net assets 31,240 29,148 32,909 30,480
Capital and reserves
Share capital* - - - -
Reserves 31,240 29,148 32,909 30,480

31,240 29,148 32,909 30,480

* Less then one thousand US dollars.

1(b)(ii) Aggregate amount of group’s borrowings and debt securities.

Zero borrowings from banks.



1(c) A cash flow statement (for the group), together with a comparative statement for the

corresponding period of the immediately preceding financial year.

Consolidated cash flow statement (US$'000):

Profit for the period

Adjustments for:
Share-based payments expenses
Income tax expense

Amortization and depreciation
Interest expenses

Foreign currency translation loss
Interest income

Operating profit before working capital changes

Changes in working capital:
Inventories

Trade receivables

Other receivables

Trade payables

Other payables

Warranty provision

Long term Investments and loans
Employee severance benefits, net
Cash generated from operations
Income taxes paid

Cash flows generated from operating activities
Investing activities:

Purchase of property, plant and equipment
Short term investments, net

Interest received

Cash flows used in investing activities
Financing activities:

Proceeds from exercise of share options, net
Interest paid

Foreign currency translation loss

Cash flows used in financing activities

Net increase in cash and cash equivalents

Cash and cash equivalents at beginning of the period

Cash and cash equivalents at end of the period

(*) Restated — the Group has performed a restatement for the period ended March 31, 2007, as a result
of reclassification of investments from operating activities to investing activities. There is no effect on the

balance sheet or on the income statement.

GROUP
Quarter ended March 31,
2008 2007
US$'000 US3$'000
2,012 2,285
75 82
710 1,010
375 352 -
26 19
266 44
(237) (297)
3,227 3,495
137 (1,265)
(1,116) (40)
(465) 152
427 668
264 (368)
16 (36)
(16) -
18 40
2,492 2,646
(819) (957)
1,673 1,689
(582) (296)
5,516 (*)458
237 297
5,171 459
5 25
(26) (19)
(266) (44)
(287) (38)
6,557 2,110
15,188 12,118
21,745 14,228




1(d)(i) A statement (for the issuer and group) showing either (i) all changes in equity or (ii) changes
in equity other than those arising from capitalization issues and distributions to shareholders,
together with a comparative statement for the corresponding period of the immediately preceding
financial year.

Share Share Retained
Capital* Premium Earnings Total
and
reserves
US$' 000 US$' 000 Us$' 000 uss'
000

Statement of Changes in Equity - Group
Balance at January 1, 2007 - 11028 15,879 26,907
Profit for the period ended
March 31, 2007 - - 2,285 2,285
Share-based payments expenses - 82 - 82
Exercise of options - 25 - 25
Balance at March 31, 2007 - 11,135 18,164 29,299
Balance at January 1, 2008 - 11,465 17,683 29,148
Profit for the period ended
March 31, 2008 - - 2,012 2,012
Share-based payments expenses - 75 - 75
Exercise of options - 5 - 5
Balance at March 31, 2008 - 11,545 19,695 31,240

* Less than one thousand US dollars.



Statement of Changes in Equity - Company

Balance at January 1, 2007
Profit for the period ended

March 31, 2007

Share-based payments expenses
Exercise of options

Balance at March 31,2007

Balance at January 1, 2008

Profit for the period ended
March 31, 2008

Share-based payments expenses
Exercise of options

Balance at March 31, 2008

* Less than one thousand US dollars.

Share Share Retained
Capital* premium Earnings Total
US$' 000 US$' 000 USs$’ 000 Uss$'
000
- 11,028 16,341 27,369
- - 2,474 2,474
- 82 - 82
- 25 - 25
- 11,135 18,815 29,950
- 11,465 19,015 30,480
. - 2,349 2,349
- 75 - 75
- 5 - 5
- 11,545 21,364 32,909




1(d)(ii) Details of any changes in the company's share capital arising from rights issue, bonus issue,
share buy-backs, exercise of share options or warrants, conversion of other issues of equity
securities, issue of shares for cash or as consideration for acquisition or for any other purpose since
the end of the previous period reported on. State also the number of shares that may be issued on
conversion of all the outstanding convertibles as at the end of the current financial period reported on
and as at the end of the corresponding period of the immediately preceding financial year.

As at March 31
2008 2007
No. of shares No. of shares

Authorized:
Ordinary Shares with no par value 2.000,000,000 2,000,000.000

Issued and fully paid:
Ordinary Shares with no par value 253,733.000 252,875,500

Details of changes in share

options

Average

Exercise

price in

US cents per Options

share
As of January 1, 2008 19.2 8,983,000
Granted 21.7 410,000
Cancelled 16.1 (115,000)
Exercised 3.8 (127,500)
As of March 31, 2008 21.2 9,150,500

2. Whether the figures have been audited, or reviewed and in accordance with which auditing
sfandard or practice.

These figures have not been audited or reviewed.

3. Where the figures have been audited or reviewed, the auditors’ report (including any
gualifications or emphasis of a matter).
Not applicable.

4. Whether the same accounting policies and methods of computation as in the issuer's most
recently audited annual financial statements have been applied.
The same accounting policies and methods of computation adopted in the most recently audited

financial statements for the financial year ended 31 December, 2007 have been applied in the
preparation for the financial statements for the period ended March 31, 2008.

5. If there are any changes in the accounting policies and methods of computation, including
any required by an accounting standard, what has changed, as well as the reasons for, and
the effect of, the change.

Not applicable



6. Earnings per ordinary share of the group for the current financial period reported on and the
corresponding period of the immediately preceding financial year, after deducting any
provision for preference dividends.

March 31,2008 March 31,2007

2008 2007
Basic profit per share (US cents) (1) 0.79 0.90
Diluted profit per share (US cents) (2) 0.79 0.89

(1) Basic earnings per share are calculated based on the weighted average number of 253,720,556
ordinary shares issued during 2008 and 252,604,611 during the preceding period.
(2) Diluted earnings per share are calculated based on weighted average number of 254,078,073
ordinary shares issued during 2008 and 256,998,247 during the preceding period.

7. Net asset value (for the issuer and group) per ordinary share based on issued share capital of
the issuer at the end of the:-
(a) Current financial period reported on; and
(b) Immediately preceding financial year.

Group Company
March 31,2008 December 31,2007 March 31,2008 December 31,2007

Net asset value per ordinary 12.31 11.49 12.97 12.02
share (US cents)

Net asset value per share is calculated based on the number of 253,733,000 ordinary shares in
issue at March 31, 2008 and 253,605,500 ordinary shares at December 31, 2007.

8. A review of the performance of the group, to the extent necessary for a reasonable
understanding of the group’s business. It must include a discussion of the following:~
(a) any significant factors that affected the turnover, costs, and earnings of the
group for the current financial period reported on, including (where
applicable) seasonal or cyclical factors; and
(b) any material factors that affected the cash flow, working capital, assets or
liabilities of the group during the current financial period reported on

Overview

Sarin Technologies is a worldwide leader in the development and manufacturing of advanced
planning, evaluation, processing and measurement equipment for diamond production and grading.

In Q1 2008, the Group recorded 14.2% growth in revenues to US$10.6 million. This is a record
quarterly revenue, achieved at a time when the Company is also operating in several newly
emerging markets.

On the expense side, a larger R&D team has added to costs. To position for the next phase of
growth and to differentiate itself from its competitors Sarin stepped up Research and Development
efforts. Higher sales and marketing activities were undertaken in newly emerging markets. In Q1
2008, professional fees were incurred in relation to the acquisitions of IDEX and Galatea. These
efforts and investments will contribute to establishing a foundation for the Group’s next phase of
growth.

Another factor which added to costs was the weakening of the US$ as compared to the New Israeli
Shekel (NIS). In Q1 2008, the weaker US$ increased our total manpower expenses by about US$
250,000 and also caused a foreign currency translation loss of US$ 266,000 which impacted the
financial income.



As a result of the higher expenses, the group profit before tax decreased by 17.4% to US$2.7
million. This decline was offset by a lower income tax expense, which decreased from US$1.0
million in Q1 2007 to US$0.7 million in Q1 2008, Group net profit declined 11.9% from US$2.3
million in Q1 2007 to US$2.0 million in Q1 2008.

Revenues

Q1 2008 vs Q1 2007

Revenues by geographic segment (US$ ‘000)

Region Q1 2008 Q1 2007 $ change % change
India 7,962 7002 960 13.7
Africa 744 223 521 233.6
Europe 717 298 419 140.6
North

America 459 316 143 45.3
Other 733 1,457 (724) (49.7)
Total 10,615 9296 1,319 14.2

The stronger performance of our key market in India and the continued robust growth of the
emerging market in Africa, along with growth in our European and North American market segments
drove revenue growth by 14.2% from US$ 9.3 million in Q1 2007 to US$ 10.6 million in Q1 2008, a
quarterly record.

By region, in Q1 2008 revenues from india grew 13.7% to reach US$ 8.0 million, up from US$ 7.0
million in Q1 2007. In the rest of the world (ROW), the Group recorded revenue growth of 15.6%
from US$ 2.3 million in Q1 2007 to US$ 2.65 million in Q1 2008. Revenues from the Africa segment
recorded significant growth, as a result of the increased incentivising policy in southern African
countries to increase domestic manufacturing using their domestic diamond sources. In Q1 2008
revenues from Africa achieved 233.6% growth from US$ 0.2 million in Q1 2007 to US$ 0.7 million in
Q1 2008. Higher sales of our Quazer resulted in revenues in Europe growing from US$ 0.3 to US$
0.7 million, a 140.6% increase. North America registered a minimal increase in revenues of US$ 0.1
million or 45.3% to US$ 0.5 million. Revenue from the Other region decreased this quarter by 49.7%
to US$ 0.7 million in comparison to US$ 1.5 million in Q1 2007, with slower sales recorded from
China Hong Kong and Russia.

Cost of sales and gross profit

In parallel with the 14.2% increase in revenues, cost of sales also increased, but at a relatively lower
rate of 13.4% from US$ 3.13 million in Q1 2007 to US$ 3.55 million in Q1 2008. The slightly lower
ratio in the increase in the cost of sales was due to the mix of products delivered during Q1 2008 in
comparison to those in Q1 2007. Our gross profit margin in Q1 2008 was 66.5% - in line with our
historical performance and 0.2% higher than in Q1 2007, in which it was 66.3%.

Research and development costs

Sarin continued to increase its research and development expenses to support our pipeline of new
products and enhancements and upgrades to our existing product line. The increase in research
and development costs in Q1 2008 in comparison to Q1 2007 was 52.2% from US$ 0.95 million to
US$ 1.45 million, due mainly to the increase in manpower costs. The need to enhance the
technological gap between Sarin and its competitors has driven the Group to decide to create an
even broader base of in-house expertise, which has entailed the employment of additional R&D
employees. The devaluation of the US$ compared to the NIS also contributed to the increased of
the R&D manpower costs by about US$ 100,000.



Selling and marketing expenses

The increase in the selling and marketing expenses in Q1 2008 in comparison to Q1 2007 was
33.4% from US$ 1.4 million to US$ 1.8 million. Higher sales in general increased the overall
compensation paid to our sales team and agents. A one time provision for commissions of about
US$ 70,000 for an old product sold in previous years was taken. We estimate the additional
expenses for manpower as a result of the devaluation of the US$ compared to the NIS to be about
US$ 60,000. We also faced higher operating expenses for our sales activities specifically in India,
China and Africa. In Africa we spent more on sales and support efforts in South Africa as well as in
Botswana and Namibia. We also spent more for Marketing to assist the sales process of our current
and coming products.

General and administrative expenses

General and administrative expenses increased by 29.4%, or US$ 0.2 million to US$ 1.0 million,
during Q1 2008. The company retained the services of additional outside experts for accounting and
legal issues to support our activities. The Company maintained its aggressive efforts to defend its
intellectual property against infringement by its competitors, and spent approximately US$ 70,000
during Q1 2008. The Group also spent approximately US$ 80,000 related to its continued activities
to support the future commercialisation of the disposable polishing discs.

Finance income/expenses (net)

In Q1 2008 the company recorded a net financial loss of about US$ 55,000 compared to a net
financial gain of US$ 234,000 in Q1 2007. Interest income was a net profit of US$ 211,000 in Q1
2008 compared to US$ 278,000 in Q1 2007, due to the decrease in the interest rates of the US$
throughout 2007 and into Q1 2008.The devaluation of the US$ against the New Israeli Shekel
contributed to a foreign currency translation loss of US$ 266,000 in Q1 2008 compared to only US$
44,000 in Q1 2007. A part of our financial investments have been converted to New Israeli Shekels
in order to protect our expected operating expenses denominated in New Israeli Shekels.

No additional value adjustment on our financial investments was required in Q1 2008. As reported,
we filed a claim against Credit Suisse in this matter which we expect to resolve by arbitration over
the coming one to two years.

Profit from ordinary activities before income tax

Due to the above-noted increases in all our operating expenses and the decrease in our financial
income the profit before tax in Q1 2008 amounted to US$ 2.7 million in comparison to US$ 3.3
million in Q1 2007, representing a decrease of 17.4% or US$ 0.6 million. Our profit before tax
margin decreased from 35.4% of revenue in Q1 2007 to 25.6% in Q1 2008

Income tax expenses

The statutory corporate tax rate in Israel decreased from 29% in 2007 to 27% in 2008 (the tax rate
will decrease further to 26% in 2009 and to 25% in 2010).

Commencing January 2007 the Company has been entitled to additional new tax incentives, which
result in a tax holiday for two years and a further five years of reduced tax rates, in respect of the
proportionate increase in revenues over the base years of 2005 and 2006. The effects of these
latest benefits are, in general, expected to be lower than the benefits realised in the years 2005 and
2006 from the 2005 program.



As a result of the above-mentioned issues and the lower profit before tax, the Group recorded an
income tax expense of approximately US$0.7 million in Q1 2008 compared to US$ 1.0 million in Q1
2007. The effective income tax rate for Q1 2008 decreased to 26.1% in comparison to 30.7% in Q1
2007.

Net profit

We recorded a net profit of US$ 2.0 million in Q1 2008 in comparison to US$ 2.3 million in Q1 2007,
representing a decrease of 11.9%. Our net profit margin decreased from 24.6% of revenue in Q1
2007 to 19.0% in Q1 2008. The main reason for the decrease in our net profit and net profit margin
are the higher operating expenses (strengthened R&D, development of new markets, new
acquisitions and a weaker US$) compensated slightly by lower tax expenses as discussed above.

Balance Sheet

Most (US$ 940,000) of the growth in our Trade Receivables is associated with three customers
who were granted special credit from Sarin to pay in April instead of March. All these amounts
were collected in April as agreed.

9. Where a forecast, or a prospect statement, has been previously disclosed to shareholders any
variance between it and the actual results.

Not applicable.

10. A commentary at the date of the announcement of the significant trends and competitive
conditions of the industry in which the group operates and any known factors or evenis
that may affect the group in the next reporting period and the next 12 months.

We expect the following industry trends to continue to influence our business in 2008:

a. The global diamond jewellery sales are expected to continue growing during 2008. The macro-
economic outlook in the U.S., still the key market for polished diamonds, remains uncertain, with
the possibility of a decrease in growth, or even a recession, a concern. Consumer spending on
luxury items would probably be affected by a recession, should one occur. However, historically,
even in years of little or no economic expansion, diamond jewellery sales in the U.S. have
remained surprisingly resilient and stable.

b. The Indian market, is definitely feeling some impact from the slow down in its main export market
- the U.S. In addition, the strengthening of the rupee against the US$, an evolving shortage in
higher-end rough goods, as was projected in our previous reports and the resultant increase in
their prices along with liquidity issues are all factors affecting to one degree or the other many of
the manufacturers in India. As a result some manufacturers are preferring to sit on their inventory
rather than sell their products at prices they feel are too low. This may result in less growth than
we would have otherwise anticipated in this key market. Having said that, we note that the growth
in our Indian market in Q1 has been 13.7% and we believe that, given these circumstances, the
DiaExpert Nano may have even more compelling appeal, given its lesser cost and higher
productivity.

c. As aresult of the South African and neighbouring governments’ (namely Botswana and Namibia)
policies, to enact local beneficiation legislation and give increased incentives to diamond polishing
activities in their domestic markets, there has been and is an ongoing shift of diamond polishing
plants to the southern African countries. This has created and should continue to create more
opportunities for the sale of our products to this emerging market, as has been evidenced by the
233% increase in our sales to this market segment this quarter.

d. Ongoing investments in automation in the diamond manufacturing industry will continue, as the
overall drive to increase yield and productivity remains a key concern, even more so as the
access to higher-quality rough diamonds becomes more constrained. Emphasis remains focused
on investing in yield and productivity enhancing tools and systems. We believe that the DiaExpert
Nano system and the Quazer have the potential to realise significant revenues as they directly
address this key concern.

e. The pronounced weakening of the US$ against the New Israeli Shekel over the past 12 months
has had an adverse effect on the Group's profitability, as mentioned above. This is as a result of
our revenues being almost all in US$ and some of our expenses (mostly on human resources, but
also some on parts and services sourced in Israel) being paid in our local Israeli currency. This
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